
1 Mile 3 Mile 5 Mile

SWC I-35E & US Hwy 287 Bypass in Waxahachie, Texas
Approximately 25 miles south of downtown Dallas

Location

2019 Population 2,415
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Highlights

Demographics

Available: 119.542 Acres - Will Subdivide

Zoned:  Commercial

Frontage: 2,538.64’ on I-35E 
  2,225.61’ on US Hwy 287 Bypass 
  40’ ingress/egress easement on FM 664

Utilities: All utilities are available and ready for  
  immediate development.

Price:  Available Upon Request

• Excellent location for retail, restaurant, hotel, commercial, 
medical office and multi-family uses.

• Highly visible corner location with an abundance of 
frontage on two major thoroughfares that will likely be 
the next major retail/restaurant/commercial/mixed-use 
site to be developed south of Dallas.

• Baylor Scott & White Hospital is located at the northeast 
corner of this intersection. This $186.5 million medical 
center includes a 120 bed hospital, cancer center and 
related facilities including a 71,000 SF medical office 
building.

• The Waxahachie Civic/Convention Center, Hampton 
and Fairfield Inn are on the southeast corner and the 
northwest corner is occupied by several car dealerships.

• One mile to the west on Hwy 287 the new $118,000,000 
Waxahachie High School opened in 2018.

• Exposure to over 61,084 VPD on I-35E and 44,193 VPD 
on US Hwy 287 Bypass (TXDOT 2017)

© 2016Whitten Commercial Realty LLC. Weobtained the information abovefromsources we believeto be reliable. However,we 
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property. Youand your tax and legal advisorsshouldconduct youowninvestigationof the propertyand transaction.
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Information About Brokerage Services
Texas law requires all real estate license holders to give the following informaƟon about 

brokerage services to prospecƟve buyers, tenants, sellers and landlords. 

TYPES OF REAL ESTATE LICENSE HOLDERS: .• A BROKER is responsible for all brokerage acƟviƟes, including acts performed by sales agents sponsored by the broker. 
• A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker. 

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
• Put the interests of the client above all others, including the broker’s own interests; 
• Inform the client of any material informaƟon  about the property or transacƟon received by the broker;  
• Answer the client’s quesƟons and present any offer to or counter-offer from the client; and 
• Treat all parƟes to a real estate transacƟon honestly and fairly. 

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the owner, 
usually in a wriƩen lisƟng to sell or property management agreement. An owner's agent must perform the broker’s minimum duƟes 
above and must inform the owner of any material informaƟon about the property or transacƟon known by the agent, including 
informaƟon disclosed to the agent or subagent by the buyer or buyer’s agent. 

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
wriƩen representaƟon agreement. A buyer's agent must perform the broker’s minimum duƟes above and must inform the buyer of any 
material informaƟon about the property or transacƟon known by the agent, including informaƟon disclosed to the agent by the seller or 
seller’s agent. 

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parƟes the broker must first obtain the wriƩen 
agreement of each party to the transacƟon. The wriƩen agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obligaƟons as an intermediary. A broker who acts as an intermediary:  

• Must treat all parƟes to the transacƟon imparƟally and fairly;  
•  May, with the parƟes' wriƩen consent, appoint a different license holder associated with the broker to each party (owner and 

buyer) to communicate with, provide opinions and advice to, and carry out the instrucƟons of each party to the transacƟon. 
•  Must not, unless specifically authorized in wriƟng to do so by the party, disclose: 

ᴑ that the owner will accept a price less than the wriƩen asking price; 
ᴑ that the buyer/tenant will pay a price greater than the price submiƩed in a wriƩen offer; and 
ᴑ any confidenƟal informaƟon or any other informaƟon that a party specifically instructs the broker in wriƟng not to 

disclose, unless required to do so by law. 

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transacƟon without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first. 

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
• The broker’s duƟes and responsibiliƟes to you, and your obligaƟons under the representaƟon agreement. 
• Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated. 

LICENSE HOLDER CONTACT INFORMATION: This noƟce is being provided for informaƟon purposes. It does not create an obligaƟon for 
you to use the broker’s services. Please acknowledge receipt of this noƟce below and retain a copy for your records. 

Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name   

License No. Email Phone 

Designated Broker of Firm  License No. Email Phone 

Licensed Supervisor of Sales Agent/
Associate 

License No. Email Phone 

Sales Agent/Associate’s Name License No. Email Phone 

Regulated by the Texas Real Estate  Commission 

Buyer/Tenant/Seller/Landlord Initials 

 InformaƟon available at www.trec.texas.gov 
 IABS 1-0 

Date 

Whitten Commercial Realty, LLC 9003283 jw@whittencr.com 214-988-9980

Jim Whitten 354985 jw@whittencr.com 214-988-9980


